
Simplify Your Agreements Management with
MACH One Agreement

mach.com

Given the diverse connectivity demands, operators are negotiating 
tailored agreements per segment. This results in countless relationships 
with roaming partners and enterprises and multiple charging options 
across different settlement flows (TAP, BCE, discount). These are managed 
by separate billing systems, leading to fragmented reporting. The lack of 
visibility into margins affects business performance, delays time to 
market, and reduces the productivity of roaming teams.

One for All and All for One Agreement

• Integrated application to manage all commercial contracts in a 
single place, eliminating the need for multiple agreements.

• Simulate and forecast the impact of new agreements before WAS, 
enabling more favorable negotiations

• Consolidate all settlement flows—TAP, BCE, discounts— for 
seamless operation, improved allocations, and optimized cash flow.

• Boost productivity and simplify workflows with a user-friendly 
experience that ensures no billing opportunities are missed.

• Leverage unified analytics for better control, visibility, and robust 
revenue assurance.

• Automated processes to unlock your enterprise’s full potential and 
capture untapped revenue opportunities.
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• Unified deal management application for IOT discounts and BCE, 
covering consumer and IoT segments.

• Focus on contracts rather than individual agreements.

• Fast-flow settlement, improving cash flow.

• Unified and comprehensive commercial and financial view. 

• User-friendly, with quick access to the information.

• Improved usability and efficiency.

• Seamless operation, making knowledge sharing easier.
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